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MONEY

e \What type of spender are you and how is it ©O a
stopping you from saving?

Written by Jackson Millan

trade.lo

CALLING ALL AFFILIATES
REFER, EARN, WIN

50% of Australions are failing to sove anything each month aond 43% are living pay check o pay check, according o o recent study.
Those who do spend more than they eam are overspending by on average of $613 each month. With 74% of Australions currenily in

debt and anly 15% actively saeking advice, consumers are failing to leam the value or languagse of money.'

Jackson Millan, The Wealth Mentor, is an award-winning wealth education expert and international best-seling author, who over the
past decade has personally coached his clients info accumulating a wealth of over $1 billon. Jackson understands the difficulfies in
saving especially with no understanding of the frue spending motivations and how it affects a person’s day-to-day life. Jacksen shares

the top seven spender ‘typas’, how it is stopping consumers from saving and what they need to do to get ahead.
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1. The Cash Stasher
“fou have nice things and live a comfortable life. You don't really have debt but you also don't have any assets that appreciate
in value, You're too scared to invest Yjust in case’ you nead the money and you tend to stockpile cash. Fear of another GFC has
made you fear the market and move your super to cash or o more conservative investment. The fear of missing out mentality
causes people fo make excuses fo jusfify not faking action and puts them info o state of paralysis. Things like “the bubble is going
to burst' or 'the market is flat’ are common excuses stopping people from confinuing fo work towards the goal. There are those
who make it happen and there are those who make an excuse. If you're o cash stasher, take action today. Set goals. get
eduvcated and speak to an expert.”
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2. The Cash Splasher

Tou're the one who shouts dnnks at the bar and you love 1o throw money around. You're generous and always like to freatf your
friends and family. When you have your mind set on something you are great at saving specificaly for that goal and will do

whatever you have to in order to save for it. You lock mofivation unless you have the next big thing in sight. You are unable to Q I ¥ 8

delay gratification and fall inte the marketing trap that brands use te lure you in. You are not clear on what you're working n I ﬁ E uzz
towards. It isn't o motivation problem but a vision problem. Stop and think albout what you want and why. Make sure you set
realistic expectations and long-term goals.”

3. The Cazh Makes Me Happier

“Shopping malls are your favourite place to be and all the major online retaillers are bookmarked in your browser. Retail therapy is
your mantra. The feeling you have with your hands full of new shopping goodies s elation. You're on a first name basis with all the
sales assistants, These small expenses creep up on you over fime, You have troubles delaying gratification and this can be hard 3

when there is temptation everywhere. You need to manitor where your money is going on a weekly basis. It is important to have The Unfortunate Shady The Untold Truth of The
the right cashflow structure to ensure you put a cap on your discreticnary spending. Holding yourself accountable to someone i b b

other than yourself alko helps.”

4. The Chicken Litlle Investor

“fou enjoy investing and love reading through AFR. You spend more time than you would like buying and seling trades with every
new fip you hear. You know deep down the market is beating you. You tend to lose track of how much you have actually made

and only brag about the wins. The problem is you're not clear on what you are working fowards. You treat the investment itself as This May Be the Best  Geraldo Rivera Explins
the desfination. therefore when it moves in value this tiggers your response. Once you define what your long term and short-term Thing You'll Grill All Year Why Melania Wouldn't
goals are you will find it easier to see the path thera. If you want fo reach your goals don't be afraid to ask an expert to get you on Hold Donald's Hand

the nght path.”

5. The Points Accumulator

“You love a bargain and nothing sounds better than the word ‘free’ or ‘discount’. You're always hunfing for the next points
scheme and hoard them to get all the benefits. You want to be in complete control of your finances and check avery bank
statement and bill for erors. You're normally quite good at saving but because you have a scarcity mindset, this limits your
potential growth and akility to thrive financially, You need to create a plan centered on what you ulfimately would like to
achieve. You need to stop worrying so much albout the points and start focusing on what you really want in life, whether that be
your dream home, sending your kids fo a nice school or being able 1o retfire one day. By simplifying your financial situafion you can
howve more fime fo focus on craffing your dream life.”

6. The Ignorer

‘Things were smooth sailing unfil they began to spiral out of contral. You accumulated debt and use one credit card to pay off
another. You avoid opening your bills out of fear. You're in over your head and can’t make the minimum repayments. You con't
bear o make strategic decisions fo get ahead and you distroct yourself to forget about the financial hole you are expenencing.
As you are 50 busy ignonng the reality of your sifuafion, you can't bring yourself fo start planning. Whaot you need to do is figure out
where you're spending your money and what areas you can save. Set a plan in motion and the first step is fo begin paying off
your debt and then setting aside a nest egg for any vnexpected hurdles in the futura.”

7. The Midas

‘Everything you touch tums to gold. Every year you bring in more and more money. You live a life of abundance and a lavish
lifastyle. You want to start planning but there is always next year as you're too busy living the dream. vou believe you're doing
really well but you are unable to see how quickly the money is disappearing. You need to define a destination and have a plan fo
pursue it. You don't have a motivation problem, you have a vision problem and becaouse of this, you find it hard to defer
grafification or sacrifice your day to day lifestyle given you haven't worked out what you really waont. Spend some time fo ask

yourself three questions ; 1) what is fundamentally important to you, 2] what are your goals, dreams and aspirations. 3) what is the

significant of these goals, dreams and aspirations to yous™

The Wealth Mentor book, “Enjoy the Joumey: Creating Wealth and Living the Life You Desire”, aims to educate average Australians

about the ‘longuage of money' and inspire them to create a financial plan to achieve their desired lifestyle goals.

For more infermation visit, www.wealth-mentor.com.au. o FFE n s
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With 74% of Australians currently in delot’ and only 15% actively seeking advice, consumers are failing to leam the value or languaoge
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Jackson Millan, The Wealth Menter, is an innovative weaalth education expert and business advisor helping Australians understand the
language of money. This award winning financial expert iz helping people find the best possible solufions fo help them achisve real

financial and lifestyle results,

“The majonty of Australians have a bad relationship with money. They don't understand it and they fail to see how they can make it

wiork for them and their goals. It is about knowledge and leaming. Everyone can live the life they truly want fo, they just need the night

tools to get there and that's where | can help. Once people understond the longuage of money, they begin 1o see their own patterns, * ™
how the systermn works and how they can make it work for them,” says Jackson. O” | ( }r(

SOMETHING GOOD FOR LATER

Owver the past decade Jackson has personally coachad over 1,000 clients guiding them towards their goals and accumulating a

wealth of over $1 billion.

Jackson and his business partner Sam Panetta, alse founded Aureus Financial. a revolutionary financial service and wealth coaching

business that provides Australions the wisdom and support to take contral of their wealth journey in pursuit of their goals.

The key areas that The Wealth Mentor focus on are:
Wealth Educafion

strategic Advic

Jui]

Property Advice

Accounting and Tax

Cash-flow Management

Lending

Wealth Management

Estate Planning and Commeercial Law
Retirement Planning

Risk and Insurance

Coaching

Virtual CFO

Jackson is also an international best-seling author of “Enjoy the Joumey: Creating Wealth and Living the Life You Desire™. The ook

gims to educate average Australians about the language of money and inspire them to create o financial plan to achieve their

desired lifestyle goals,
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